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E®EKTUBHU MEHE)KMEHT OCBITHIX ITPOIIECIB 3
BUKOPUCTAHHSAM SALESFORCE: BITPOBA/I’KEHHS TA
INEPCIIEKTUBH

AHortanis. CydacHa OCBiTa PO3BUBAETHCS JIOCTATHHO CTPIMKO, AKTHBHO
BIIPOBA/DKYIOUM Pi3HI 1HHOBAIIMHI TEXHOJOTI MU TOKpAIleHHS MEHEIKMEHTY
OCBITHBOT'O TMpOIEeCY. AKTYaJbHICTh TEMH IOJSATAE€ B HEOOXIIHOCTI CYYaCHUM
3aKjajaM OCBITH €(QEeKTHBHO 3aCTOCOBYBAaTH I1HHOBAIIIMHI pIllIEHHs, TaKi SK
Salesforce, mist onTumizamii ynpaBaiHHSA Ta MABUINEHHS SKOCTI OCBITH. MeTor0
JTAaHO1 CTAaTTI € JOCIIKEHHsI 0COOJMBOCTEH BUKOPHUCTAHHS OCBITHIX IHHOBAIlil Ha
mpuiaal  xMmapHoi TexHousorii  Salesforce, Ta BU3HAUEHHA NEPCHEKTUB iX
MOAJIBIIIOTO PO3BUTKY. [ MOCATHEHHS METH Oyl BUKOHAH1 HACTYITHI 3aBIaHHS:
PO3MIITHYTO TEOPETHUYHI aCIIEKTH BUKOPUCTAHHS XMapHoi TexHoiorii Salesforce B
MEHE[XKMEHTI 3aKJIaJ[iB OCBITH, BiI3HAYEHO c(pepr Ta HAPSMKH X BUKOPUCTAHHS B
OCBITHROMY TMPOIIECI; MPOAHATI30BAaHO MPOOJIEMHU, SKI CTPUMYIOTH PO3BUTOK
BUKOPHCTaHHs XMapHOi TexHoJjorii Salesforce, ta BHOKpeMIICHO MEPCIEKTHBHU iX
MOJTAJTBITIIOTO PO3BUTKY. BUKOPUCTOBYBAMCST TaKi METOM HAYKOBOTO JOCIIIKCHHS,
SK: KPUTHYHUN aHaI3, y3aradbHEHHS Ta CHCTEMATHU3aIlisl JITEPATYPHUX JKEPE;
3aCTOCOBAHO IHAYKTUBHUN MeETOA Uil kKiacudikarii cdep 3acTocyBaHHS XMapHOT
texHosorii Salesforce B ocBiTHROMY mTporeci. JlaHi 3 pi3HUX JpKepen
y3arajJbHIOBAJIMCSA, KJIIACU(IKYBAIKCS Ta aHAII3yBAJIUCS JIJIs1 BUSBIICHHS MPOOJIEM Ta
MEePCIEKTUB MOIANIBIIOr0 PO3BUTKY IHHOBAIIMHUX TEXHOJIOT1H, 30kpema Salesforce.
BigznaueHo mpoOsieMu, sSIKi MOXYTh CTPUMYBAaTH TMOJAJBIIUNA  PO3BUTOK
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BUKOpUCTaHHs TexHouorli Salesforce, 30kpema: CkiaaHICTh BIPOBAKCHHS B
3aKiazax OCBITH, HEAOCTaTHS MIATOTOBKAa MEpCOHANY 10 poOOTH 3 UIEI0
maThopmMoro, MpodseMu moAo0 3a0e3nedeHHs1 O€3MeKH JaHUX Ta JIOCTYMHOCTI
OCBITHIX pecypciB JJIsi BCIX KOpHUCTyBayiB. Byno BH3Ha4eHO, IO MEPCHEKTUBU
pO3BUTKY BHKOpHUCTaHHs Salesforce B OCBITI BKJIIOYAIOTh 1HTErparlito 3 1HIIUMHU
OCBITHIMH TEXHOJIOTIIMU Ta PpO3LIMPEHHS AaHAIITUYHUX MOMIMBOCTEH IS
MIJBUILICHHS SIKOCT1 OCBITU Ta YIPABJIIHHS, a TAKOXK IMIJIBUIIICHHS OC3MEeKU TaHUX 1
BUKOPUCTaHHS 1HHOBALIMHMX TEXHOJIOT1M Ta aBTOMAaTH3alli A1 MEHEIKMEHTY
3aKknaaiB OcBITH. [lepcrneKTHBM HACTyMHUX JOCHIKEHb Yy LI Tamy3l MOXYTh
BKJIIOUATH MOAalibllie BHBUEHHA ajantauii Salesforce no KOHKpeTHHMX OCBITHIX
noTped Ta 0COOJIMBOCTEN PI3HUX THUITIB 3aKJIa/1B OCBITH.

KarouoBi cioBa: iIHHOBAIHI TEXHOJOTIi B OCBITI, JIDKUTAI3aIlid OCBITH,
xMapHi TexHousorii, Salesforce-marpopma, epexTHBHUII MEHEIKMEHT OCBITH,
udpoBa TpaHchopmarlis, ynpaBiiHHS SKICTIO OCBITH.
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EFFECTIVE MANAGEMENT OF EDUCATIONAL PROCESSES
USING SALESFORCE: IMPLEMENTATION AND PROSPECTS

Abstract. Today, modern education is developing quite rapidly, actively
introducing various innovative technologies to improve the management of
educational processes. The relevance of the topic lies in the need for modern
educational institutions to effectively apply innovative solutions such as Salesforce
to optimize the management of educational processes and improve the quality of
education. The purpose of this article is to study the peculiarities of using educational
innovations on the Salesforce cloud technology device and to determine the
prospects for their further development. To achieve this goal, the following tasks
were performed: theoretical aspects of the use of Salesforce cloud technology in the
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management of educational institutions are considered, the areas and directions of
their use in the educational process are noted; the problems that hinder the
development of the use of Salesforce cloud technology are noted and the prospects
for their further development are highlighted. The following methods of scientific
research were used: critical analysis, generalization and systematization of literary
sources; the inductive method was used to classify the areas of application of
Salesforce cloud technology in the educational process. Data from various sources
were summarized, classified and analyzed to identify problems and prospects for the
further development of innovative technologies such as Salesforce. The problems
that may hinder the further development of the use of Salesforce technology are
noted, in particular, the complexity of implementation in educational institutions,
insufficient training of staff to work with this platform, problems with data security
and accessibility of educational resources for all users. It has been determined that
the prospects for the development of the use of Salesforce in education include
integration with other educational technologies and the expansion of analytical
capabilities to improve the quality of education and management, as well as
improving data security and the use of innovative technologies and automation for
the management of educational institutions. Prospects for further research in this
area may include further study of the adaptation of Salesforce for specific
educational needs and characteristics of different types of educational institutions.

Keywords: innovative technologies in education, digitalization of education,
cloud technologies, Salesforce platform, effective education management, digital
transformation, management of the quality of education.

IToctanoBka mnpodaeMu. EdeKTUBHHII MEHEIKMEHT OCBITHIX TpOIECiB
3aBXKAM OyB OJIHIEIO 3 KIIFOUOBHMX CKJIQJIOBHX YCITIIIIHOI OCBITHBOI CHCTEMH. Y
CydyacHOMY CBiTi, Jie 1udpoBa TpaHchopMallisd MEPerIiTaETbCs 3 BUMOTAMH 0
MiBUIICHHS SKOCT1 OCBITH Ta 3aJ0BOJICHHS NOTpeO 3100yBadiB OCBITH, BaXKJIUBO
BJ1aJI0 BUKOPUCTOBYBATH 1HHOBAIIIMHI PIIICHHS JJI ONTUMI3allii OCBITHIX MPOIIECIB.
B 11b0My KOHTEKCTI BUHUKA€E HEOOXIHICTh y BIIPOBA/KCHHI ITEPEIOBUX TEXHOJIOT 1
B Tally3b OCBITH, a OJHIEIO 3 TAKMX TEXHOJOTIN € XMapHa 1uiatgopma Salesforce —
mwiatgopMa IS YOPaBIiHHS B3a€EMUHAMU 3 KIIEHTAMU. XMapHAa TEXHOJOTIs
Salesforce mpomoHye CUCTEeMHMI Ta IMUTICHUN MIAXiA 10 BUPIIICHHS MX 3aBIaHb,
HaJIaf09HM MOKJIMBICTh IHTETpAIIil 1 HAJTAMTYBaHHS Pi3HUX MOIYJIIB JUIS ONTHMI3aIii
OCBITHBOT'O MPOIIECY.

AKTyallbHICTh JaHOTO JOCIDKCHHS HE MOXe OYyTH IepeolliHeHa B
Cy4yaCHOMY CBiTi, J€ 3aKjaJu OCBITH CTHKAIOThCS 3 UYMCICHHUMHU BUKIUKAMH 1
noTpedamMu i TOKPAIICHHS SKOCTI OCBITH Ta YMpaBiHHA. XMapHa TEXHOJOTIS
Salesforce nomomarae 3akiaagam OCBITH 30MpaTH, aHATI3YBAaTH Ta BUKOPUCTOBYBATHU
JaHl 179 TATPUMKH 1HAWBIAYaJbHUX TOTpeO 3700yBayiB OCBITH, MOKpPAICHHS
SKOCTl BHUKJIQJJaHHS Ta IMiJIBUIIEHHS PIBHS 3aly4C€HOCT] JOCSITHEHHSIM OCBITHIX
uiied. binblie TOro, B KOHTEKCTI IoOalbHUX TpaHchopmaliii B OCBITI,




HKypnar « HayKosi innosauii ma nepedosi mexHoA0zii» No 14(28) 2023
(Cepis «Vnpasninns ma aominicmpysannsy, Cepis «IIpagoy,
Cepisa «Exonomixay, Cepis «Ilcuxonoeiny, Cepis «Iledazozikay)

COPUYMHEHUX BIUIMBOM UIU(POBUX TEXHOJOTIA Ta TJI00ANbHOI KOHKYpPEHIIi,
BIIpoBaKeHHs Salesforce B 3akimamax OCBITH JO3BOJIIE€ ONTUMI3yBaTH PECypCH,
3a0e3neunTy e(PEeKTUBHICTD YIPABIIHHS (PIHAHCAMH Ta PO3BUTKOM.

AHaJIi3 OCTAaHHIX J0CTiKeHb | myOJaikanii. Baxinpi acnektu opMyBaHHS
Ta PO3BUTKY CYYaCHUX MPOIIECIB AKUTAII3AIIT OCBITH JOCTIIXYBaIld B CBOiX
mpaisx ykpainceki BueHi B. buxoB [1], O. Byitnuneka [2], FO. Kopneiiko [3],
I'. Ky3an [4], A. ManaxoB ta O. XMenbHa [5], B. XapkiBcbkuii [6], FO. SAmmons [7],
M. €pmos [13] Ta 3apyOixH1 aBTOpH, Taki ik H. Uynxapi ta B. Ap’a [8], Ix. Xy Ta
b. Yxan [9], K. Kamtora [10], 1. Bepma [12] To1mo.

Tak, aBropu buxoB B. Ta iH. [1] B CBOili HayKOBO-aHaJITUYHIA JOMOBIAl
JIOCHIDKYIOTh ~ CTaH, TPOOJEeMHM Ta TEPCHCKTUBH  HAYKOBO-METOJUYHOTO
3abe3neueHHst 1udpoBizamii ocBitTh B YkpaiHi. byitHuneka O. Ta 1H. [2]
PO3MIISAAIOTh BAXKIIMBI acCTIEKTH ITUGPOBI3allii 3aKJIa (1B BUILIOT OCBITH, TPUAUISIOUN
yBary nepejaoBUM 1HHOBAIIITHUM TEXHOJIOTISIM, SIKI BAKOPUCTOBYIOTH cydacH1 3BO.
Astopu Kopaeiiko 0. Ta 1. [2] gocnimkyoTs iHHOBaliiHI Tpernau 2023 poky B
rajry3i IipKuTani3amii HayKoOBO-OCBITHBOTO MPOIIECY, 30CEPEIHKYIOUNCh Ha OCBITHIX
iHHoBalisix. HaykoBunst Kyzan I'. [4] B cBoili myOumikaiii aHaii3ye BUKIUKH,
mpoOJeMH Ta IEPCIEKTURH J1KUTATI3a1lii OCBITHROTO MPOIIECY Ta JUCTAHIIIHHOTO
HaBUYaHHs B YKpaini. [likaBuit morsa Ha A1HKUTATI3aIiF0 OCBITH MOYKHA IMO0AYUTH
y po3Biani aBTopiB MamaxoBa A. ta XwmenbHoi O. [5], AKi po3msiAaloTh ii K
e(heKTUBHY MOJIeJIb YIIPABIIHHS SKICTIO HaJlaHHS OCBITHIX mociyr. €pimioB M. [13]
BHU3HAYaE MpoOJIeMU Ta MEPCHEKTHBHU IM(poBi3alii 3araabHOl CepeIHbOT OCBITH.
H. Yynxapi ta B. Ap’s [8] 3ocepenwin cBOWO yBary Ha JeTaJbHOMY aHaJIi31
TEOPETUYHUX Ta MPAKTUYHUX ACMEKTIB BUKOPUCTAHHS XMapHHUX TEXHOJIOTIH B
OCBITHROMY TIpolieci, 30kpeMa Salesforce. 3actocyBanns miardpopmu Salesforce B
OHJIAH-HaBYaHHI y KOJIEKaX Ta YHIBEPCUTETAaX B YMOBaX MaHJeMii pO3IJISHYTO B
cratti HaykoBIiB J[k. Xy Ta b. Uxan [9]. B nocnimkenni Kamoru K. [10] po3kputi
MPaKTUYHI aCHEeKTHU TMepcoHali3allli KOpUCTyBalbkoro mocBigy B Salesforce 3
BUKOPHUCTAHHSIM TEXHOJIOT1M MTYYHOTO IHTEIEKTY.

Otxe, 6arato HayKOBUX JOCHIJKEHB 1 MyOIIKaIid MPUCBSIYCHO BUBYCHHIO
npobnemaTuky nudposizaiii ocBiTiH. OgHAK B HAYKOBUX JOCTIIHKCHHIX JOTEIEp
Majo yBaru mnpuausuiocs cuctemi Salesforce sik 1HCTpyMEHTY eQEKTUBHOTO
MEHEKMEHTY OCBITHIX MpPOIIECIB Ta HOT0 MOXIJIHUBOCTSAM JJIS BIOCKOHAJICHHS
SIKOCT1 OCBITH.

MeTta cTaTTi — HOCTIIHKEHHS] 0COOIMBOCTEN Ta MEPCIIEKTUB BIPOBAKEHHS
XMapHoi TexHoJorii Salesforce sk iHCTpyMEHTY e(h)eKTUBHOTO MEHEPKMEHTY B OCBITI.

BukJiiag ocHOBHOro marepiany. 3 BOPOBaJDKEHHSM HOBUX TEXHOJOTIH i
MOMANBIIOK  TIDKUATATI3AMIEI0 OCBITH CTa€ OYEBHAHUM, IO €()EeKTUBHUI
MEHE/)KMEHT OCBITHIX MPONECIB € BHU3HAYAJIHLHUM (PAKTOPOM JJIsi MOKpAICHHS
SIKOCT1 OCBITHBOT'O TIPOLIECY Ta JOCSATHEHHS Pe3yJbTaTiB.

VY 2022 poii 06csT CBITOBOTO PUHKY OCBITHIX TEXHOJIOT1H OI[IHIOBABCS Y
123,40 mumesipaa momapiB CIHIA 1, sk odikyeTbcs, 3poctatume Ha 13,6% y
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cepeaHbopiuHOMY oOuucieHH1 y nepiofn 3 2023 mo 2030 pik [14]. 3rigHo 3BITY, 10
2025 poxy cBiToBUMi puHOK ocBiTHIX TexHojorii (EdTech) mae nocsrtu
404 MUIBApAIB 10JIApIB, a CEPEIHBOPIUHMIA TEMI TPUPOCTY cTaHoBuTHME 17,9%. [0
2030 poky CBITOBHI PUHOK OCBITHIX TexHOJOTii ctanoBuTUME $348,41 Mupg [14].
Hanpuknan, y ciuni 2022 poky xommanis Texthelp Ltd., Bimomuii mocrtauaabHUK
nonoMixkHUX TexHosorii 1is punky EdTech, 3anyctuna OrbitNote — nomarok amns
poGotu 3 pdf-gpaiinamu, AKud TONOMOXKE CTYIEHTaM 3 BaJaMH 30py OTpUMATHU
JOCTYTI 10 TOKYMEHTA, 3aJIMIIAal0YH TOJI0COBI HOTaTKH. KpiM TOro, 3a J0MOMOror
OrbitNote kopucTyBadi 3MOXKYTh MPAIFOBATH 3 ITUYPOBUMH KOIISIMU B @OCOJIFOTHO
HOBHUH croci0. BoHM oTpuMarTh MOXKIMBICTH CTBOPUTH JOCTYITHUN, aKTUBHUN 1
CHUIBHUI TPOCTIpP 151 KOAKHOTO.

Ouikyetbes, 1mo EdTech-pimienHs po3BUBaTUMYThCS BIAMOBIIHO 10
nmporpecy HOBiTHIX TexHousorii, Takux sk [oT, Al ta AR/VR, 1 3po6isaTh 3HauHuMi
BHECOK y 3pOCTaHHS PUHKY. IHTerparrist TOMOBHEHOT i BIpTyajlbHOI peajbHOCTI B
pimenHsx EdTech nonomarae 3ampornonyBaTtu 3100yBayaM OCBITH IHTEPAKTUBHUMN
JIOCBIJI, 11O JO3BOJISIE€ JOCIIDKYBAaTU aOCTpPaKTHI KOHIEMIl Ta Oe3mepernikoaHo
B3a€EMOJIISITU 3 HUMH, a 1€ CIIPUATUME 3aJTyUYEHHIO YUHIB 0 HaBuaHH4 [14].

Salesforce — me xmapha tuiatopma ISl YOpPaBIiHHS B3a€EMHHAMHU 3
KJIIEHTaMH Ta TpoliecaMu, sika BKJIIOYae B ceOe Habip IHCTPYMEHTIB 1 TTOCIYT IS
300py, aHaji3y Ta BHKOPUCTAHHS JaHUX IMPO KIIEHTIB Ta 1HIIMX 3alliKaBICHUX
ctopin. Taka muatdopma po3pobiieHa [UIsi BUKOPUCTaHHS y PI3HUX Taly3sXx,
BKJIFOYAIOUX OCBITY, O13HEC, OXOPOHY 3/10pOB’s, piHaHcH 1 OaraTo iHmHMX [12].

Salesforce Oyna Bmepine BHKOpPHUCTaHAa B KOMEPUIMHUX HUIAX B 1999 pori.
3acnoBHuk Salesforce, Mapk beniodd, pazom 31 cBOEIO0 KOMaHI0I PO3POOUB Ta
BripoBaauB Taky CRM-mnatdopmy /it aBTOMaTHU3a11li Ta MOKPAIEHHS yIIPaBIIHHS
MpoiaskaMu, 00CIIyTOBYBaHHSM KJIIEHTIB Ta MAPKETUHIOM B KommaHisax [11].

CydacHa ocBiTa Ta yNpaBJiHHA OCBITHIMHU IpPOIIECAMH CTAalOTh BCE OUIBII
CKJIQJICHUM Ta IHTETPOBAHMUM SIBUILIEM, OTKe XMapHa TexHomoris Salesforce HabyBae
ocobnmBoro 3HayeHHs. JlaHa tuiatdopma mae 3Mory 3akiiagaM OCBITH 30MpaTd Ta
aHaJi3yBaTH BEIMKI OOCSATH JaHUX TPO  CTYJICHTIB, BHKJIQJadiB Ta
aJAMIHICTpAaTUBHUI nepcoHan. Taka TEXHOJIOTIS HE TUIBKH MOJIETIye 30epirants Ta
OHOBJIEHHS 1H(pOpMaIlli, ale 1 HaJgae MOXKIUBICTh MEPCOHATY 3aKJIaay OCBITH
e(eKTHBHO B3a€EMOJMISTH 31 CTYJICHTAMHU Ta IHIIMMH 3aIlIKaBICHUMHU CTOPOHAMH.
Salesforce crmpusie MOKpamieHHI0O KOMYHIKAIil depe3 pi3HI KaHalu, BKIIOYAIOUU
eNEeKTpOHHY TmomTy, SMS Ta comianpHi Mepexi, 1o 3abe3nedye OUTbITY
3aITy9eHICTh Ta 33/I0BOJICHICTh YYACHUKIB OCBITHBROTO TIPOIIECY.

OpHak KITIOYOBOKO TepeBaroio BUKOpUcTaHHS Salesforce B ocBiTi € ii
MOTCHITIAJ JUIS aHATITHKHA Ta NPUHHATTS pimeHb. [Imatdopma mo3Bosse 3akmagam
OCBITH 3/1MCHIOBATH TTIMOOKUI aHali3 JaHUX, 11100 BU3HAYUTU TPEHAU Ta MATEPHU
B HaBYaHHI, (HIHAHCOBOMY YIIpaBJIiHHI Ta B3a€MO/IIi 13 cTyaeHTamu. Lle nomomarae
ONTUMI3YBaTH PECYpPCH, TMOKPAIIUTH OCBITHIA mpouec 1 npuiMaT eQeKTUBHI
pillieHHsT Ha OCHOB1 (hakTHMYHUX JaHuX. B mizomy, Salesforce crae HeoOXimHUM
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THCTPYMEHTOM ISl Cy4YaCHHUX 3aKJIaJ(IB OCBITH, SIKl IPArHyTh 3a0€3MEUUTH BUCOKUIMA
CTaHAAPT SKOCTI OCBITH Ta MIABUIIUTH €(PEKTUBHICTh yIPABIIHHS.

B tabnumi 1 mpeacraBineHa y3aranbHeHa I1H(pOpMallis MIOAO HaNpPsSMKIB
BUKOPHUCTaHHS XMapHOi TexHoJorii Salesforce B OCBiTI.

Tabnuysa 1
HanpsiMku BUKOPUCTAHHA XMapHoI TexHoJorii Salesforce B ocBiTi
Ne Hanpsimok Buxopucranus
1 | VYupasniHHS JaHUMH 1. BmpoBajkeHHs cucTeMH 300py Ta aHalily 3asBOK BiJl
3100yBaviB OCBITH a0iTypieHTIB.
2. TlepconamnizoBaHa B3aeMOJIis 3 abiTypi€HTaMH Ta MiTPUMKA
IPOIIECy BCTYITY.

3. Benenns 6a3u gaHux 3700yBayiB OCBITH Ta CTATUCTHKH PO
HUX.

2 | dinaHCcOBe yIpaBIiHHS 1. Benenns o6mniky ¢iHaHCOBHX TpaH3aKIlill 3100yBaviB OCBITH,
IUIATEXIB Ta CTUIICHIIN.
2. PozpaxyHOK BapTOCTi HaBYaHHS Ta (HIHAHCOBOT JIOTTOMOTH.
3. Onrumizaliis Or0pkery Ta iHaHCOBOTO IJIAaHYBaHHS.
3 | YnpapiiHHS HaBYAJIBHIMHA 1. TlnanyBaHHs Ta KepyBaHHS OCBITHIMH TIporpamMamu Ta
porpamMaMu KypCaMHu.
2. BenenHs po3kiany 3aHSTh Ta ayIUTOPIH.
3. MOHITOPUHT YCHIIIHOCTI 3100yBaYiB OCBITH Ta BUKJIAa4iB.
4 | YnpapiiHHSI KOMYHIKAITIEIO 1. HanpcunaHHS CHOBIIIEHB Ta PO3CHIIOK 3100yBavaM OCBITH.
Ta 3aTy9ICHHSAM 2. Opranizamiss BeOiHApiB Ta OHJIAWH-KYPCIB IS 3alTydeHHS
3100yBadiB OCBITH 3100yBadiB OCBITH.
3. BincTexxeHHs 3BEpHEHB Ta 3aIUTIB.
5 | YmpaBiinHs B3aeMUHAMHA 1. Cucrema 00Ky Ta B3a€MO/IIT 3 BUITYCKHHKAMHU.
3 BUITYCKHHUKaMH 3aKJIa/liB 2. Opranizaiiis 3aX0fiB Ta MPOTrpam MmiITPUMKHA BHITYCKHHKIB.
OCBiTH 3. 3asyueHHs BHWITYCKHHKIB 10 MIATPUMKH Ta CITBIpami 3
YHIBEPCUTETOM.
6 | AHaniTKa Ta 3BITHICTb 1. BwukopucTaHHS aHANITUYHUX IHCTPYMEHTIB I BUBYEHHS
JAHWX Ta BUSBJICHHS TPEHIIB B OCBITI.
2. IloOymoBa 3BiTiB Ta aHaJi3 JaHWUX I IPAMHATTS PIlICHb.
3. MoHiTtopuHT BUKOHAHHS KITFOUOBUX MTOKa3HUKIB
e(EeKTUBHOCTI.
7 | larerpamis 3 iHITUMEI 1. 3abesneueHHs inTerpamii Salesforce 3 icHyrounMH crcTeMamu
cUCTeMaMu yrpaBniHHsa HaB9aHHAM (LMS), 6i01ioTedHnMHU crucTeMaMu Ta iHIITMH.
2. OOMiH manuMH Ta iHGOPMAIEI MK PI3HAMH CHCTEMaMU
JUTS TTIBUIIEHHS €(eKTHBHOCTI Ta OTHOPIAHOCTI TAaHUX.
8 | MosiTopuHT HOCTiIKEHB Salesforce mae 3Mory BecTr 00K Ta MOHITOPHHT TOCIITHULIBKIX
Ta HAYKOBUX MTPOEKTIB MIPOEKTIB, 320€3Medy0Ur 3pyYHUH JOCTY 10 iH(GOpMAIlil PO MPOEKTH,
OrO/DKETYBaHHS Ta 3BITHOCTI.
9 | IlinTpuMKa Mi>XHAPOTHUX Salesforce momomarae BeneHHIO 6a3u JaHUX 3700yBaviB OCBITH,

rporpam Ta 0OMiHiB

sKi OepyTh yd4acTh y MDKHapOJHHUX IporpaMax OOMiHYy, MporpaMax
MOJIBIHHUX CTYIIEHIB Ta 1HITNX MDKHAPOTHUX iHII[IaTHBAX.

IDicepeno: pospobneno asmopamu na ocrosi [2-5; 7;10]

OTxe, KOXKEH 3 IIUX HaNpsIMKIB BUKOpUCTaHHs Salesforce B 0CBITI cipsSIMOBaHHUIA
Ha MOKpAIECHHS YIPaBIIHHS OCBITHIMHU IpollecaMu, MIATPUMKH B3a€EMOJIT MIXK
3100yBayaMu OCBITH Ta ONTUMI3AI1}0 (PYHKIIIOHYBAHHS 3aKJIa/(1B OCBITH.
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JlonatkoBi cepu 3aKiaaiB OCBITH, J€ BIPOBAIKEHHS XMapHOi TEXHOJOTi
Salesforce mpu3BoaAUTH O HOBUX MOKJIMBOCTEN MPEICTABIEHI B TAOIHII 2:

Tabnuys 2

JonatkoBi cpepu 3aKIaaiB OCBITH, 1e BIPOBAAKCHHA XMAPHOI
TeXHOoJ10Tii Salesforce NMpu3BOAMTH 10 HOBUX MOKJIMBOCTEI

Hanpsimok

MokJIMBOCTI IS 3aKJIaAy OCBITH

DaHapen3uHT

3akmamu  OCBITH, SIKIi HE MalOTh ©(PEKTUBHUX TEXHOJOTIH
MEHEKMEHTY, MapKETHHTY Ta (hanapei3unry, MOXYTh
BUKOPHUCTOBYBATH BIIUIUI MPOAAXKIB JIJIsl 30UIBIIICHHS 3aJTy4€HHS KOIIITIB.
Jdani Tpo JOBrOCTPOKOBHX BHITYyCKHUKIB Ta JIOHOpIB 3a3BUYail
pPO30CepEe/DKEHI, 10 YCKIAAHIOE iX 30ip Ta 30UIbIye KUIBKICTh
HeoOXigHUX 3ycuib. Salesforce mMoxe JAOMOMOITH B IHTErpamii IbOr0O
MacHuBy iH(pOpMaIlii, 1110 J03BOJIUTH KOMaH i BU3HAYATH KJIFOUOBI i11€i Ha
OCHOBI JaHMX Ta JiATH BimnmoBimHo a0 Hux. Komemk Mopxayc, 10
NpHKIaay, 30UTbIIMB TOXEPTBH BiJl BUIYCKHHKIB Yy 8§ pasis,
BukopucroBytoun Salesforce. Takuii n0cBiy MarOTh 1 1HIN eIiTHI
konemxki, 30kpema USC, Crendopn, Ilepasio Ta Hotp-/lam.

ITigBumeHHs
MPOAYKTHBHOCTI

Salesforce 00’eaHye 111 opraHizaiii Ta 3alikaBICHUX CTOPIH Ha
ofHil TuTaTdOpMi 1 HaJaEe 3akKiaxy OCBITH MPOCTI y BUKOPUCTaHHI
inpopmaniitni  manemi. Ile mo3Boiise  3alliKaBIEHHM  CTOPOHAM
€aMoO00CITYrOByBaHHSI OTPHMATH JIOCTYI JIO JIAHUX, IO 0e3mocepeiHbo
MIPU3BOIUTE 10 MIABUIIICHHS MPOIYKTUBHOCTI SK I aaMIiHICTPATOpIiB,
TaK i 151 3m00yBauiB ocBith. Taki 3akmaau ocBity, sk [lepapio, €nbChKUi
ta CreH(OpACHKUI YHIBEPCUTETH, BXKE BUKOPHCTOBYIOTH Salesforce sik
THCTPYMEHT eEeKTHBHOTO MEHEDKMEHTY.

Brockonanenuii
rporiec Habopy
3100yBadiB OCBITH

XmapHa TexHomoris Salesforce mis Habopy Ta BCTymy
a0ITypieHTIB T0O3BOJISIE 3aKiIa1aM OCBITH IMPOIIOHYBATH OLTBI e)EeKTUBHY
Ta IHIWBIidyali30BaHy POOOTY 3 MOTEHIIIHHMMH 3700yBadaMH OCBITH.
Salesforce Hamae 3akiiajamM OCBITHM IHTErpoOBaHI JaHI y CIEMiallbHOMY
MICIli; TaKUM YHHOM, BOHH MOXYTh 30CEPEINTHCS Ha 3apaxyBaHHI
CTYJEHTIB, SIKi BIATOBIAAIOTH crienuimi iX KaMITycy, i IepeKOHATHCS, 10
0 3aKJIay 3apaxoBaHi came Ti 3700yBadi OCBiTH, SIKi iM TOTpiOHI.
[Ipobmemu  comiambHOTO ~ MAapKETHHTY,  KOHTPOJb  OIOKETY,
[IEPCOHANTI30BAHNX TIOBIMOMJIEHh Ta BIJCTEXKEHHS IUISIXYy CTYACHTa
MOKHA BUPIIIATH 32 JOTIOMOTOI0 BHHSATKOBUX (DYHKIIIH aBTOMAaTH3aIlii
MapkeruHry Ta nponaxis y Salesforce Education Cloud.

Iokpamenns nocsiny
3mo0yBava OCBITH

I3 30inpIIeHHSIM yBaru 10 TiOPUAHOTO Ta OHJIAWH-HaBYAaHHS Ha
JIOCBiJ 3100yBayiB OCBITH BIUIMBAE TEXHOIOT I, SIKY 3aKJIa]] OCBITH HaJa€
iM y posmnopsimkeHHs. [aTerpoBaHi pimeHHs Bim Salesforce mamaroTh
3aKiazaM MpakTHYHy iH(opmamito, mo6 3abe3neuntn 3700yBavYaMm
OCBITH TTEPCOHAITI30BAaHUH JTOCBI/I.

[Tokpamenns
pobouoro cepenoBuia
IUTS TIEPCOHAITY

I'i6puHa abo oHIAH-OCBITa CTalla BUKIIMKOM JJIsl BUKJIIAAadiB Ta
agMmiHicTparopiB. Cepen iHIMX, UIS MEpcOHaNly mHocTaja Ipoliema
BiJICYTHOCTI TIOTIEPEIHIX 3HAHb Ta MPAKTHYHUX HABUYOK 3 OpraHi3arii
OCBITHBOT'O TIpOLIECY 3a TakuMu (opmaTtamu HaBuaHHs. Salesforce Hamae
BHKJIa/1la4aM HalOUIbII MPOCTHH croci0 CIiJIKyBaHHS 31 CTyJeHTaMH Ta
BICT&KEHHS iX 3aBJaHb, a TaKOX B3AEMOJii 3 HUMH 3a JOIOMOIOIO
npoctoi iHdopManiiHoi maHemi.

Jicepeno: po3pobneno asmopamu Ha ocnosi [5,12;14]
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OTtxe, BIPOBaJKEHHA XMapHOi TexHousorii Salesforce B 3aknamax ocBiTH
CTBOPIOE HOB1 MOKJIMBOCTI, $KI TMOJSTalOTh y MOKpalleHHl (iHaHCYBaHHS,
M1IBUILEHH] MPOYKTUBHOCTI, €)eKTUBHOMY HA0Op1 CTYAEHTIB, IEPCOHANI30BAHOMY
HaBYaHHI Ta NOJIMIIEHH] pOO0OYOro cepeoBUIA JJIs MPAIIBHUKIB.

Bonnouac BnpoBamkeHHs Salesforce B 3akiiaiax OCBITH OB’ S13aHO 13 IEBHUMHU
BUKJIMKaMU Ta Npo0OJieMaMHu, a caMme:

1. BincyTHICTh 3HaHb 1 HABUYOK — MEPCOHAJ 3aKJIay OCBITU MOXKE He
Matu JocTaTHboi mpodeciiinocti B rany3i CRM-cuctem abo Salesforce, mio
MPU3BOAUTUME 0 HEPO3YMiHHS (QYHKIIOHATBHOCTI Ta MOXJIMBOCTENW CUCTEMHU.

2. Bucoki BuTpatM — BHpoBa/pKeHHs Ta HajamrtyBaHHs Salesforce
MOXYTb OyTH JIOPOTMMH, 1 3aKJIaJld OCBITH MOBHHHI MaTH OIOKET JUIsl OIUIATH
MOCJIYT 1 MIATPUMKH.

3. 3axuct gaHux — 30epiraHds Ta 00poOKa OCOOUCTUX JTAHUX CTYJEHTIB 1
JaHUX CTPYKTYPHUX MIAPO3LTIB 3aKJIaly OCBITH BUMAara€e BUCOKOTO PiBHS O€3IeKH
Ta JOTPUMaHHS HOPMATUBHUX BUMOT 1100 KOH(PIACHIIIITHOCTI TaHUX.

4, [arerpaimiss 3 ICHYIOUMMH CHUCTEMaMHU — BaXIMBO 3a0€3MeUuTH
CyMiCHICTh Ta iHTerpanito Salesforce 3 icHyrouMMu cucTeMaMu y 3aKjiajil OCBITH,
TAaKUMHU SIK CUCTEMU yTpaBiliHHA HaByaHHAM (LMS) abo iHmmMu 6a3amMu 1aHUX.

5. HaBuanHs nmepcoHany — He0OXiqHO 3a0€3MeUnTH HaBUaHHS IEPCOHATY
3 METOr0 BUKOpHCTaHHS Salesforce HameXHIM YHHOM.
6. [TinTpuMka Ta TIAaHYBaHHS — 3aKjaJd OCBITH MOBUHHI PO3pOOUTH

CTpaTeriro MIATPUMKH Ta IUTAaHYBaHHS JJisg BHpoBajkeHHs Salesforce, 100
3a0e3neunTy e(eKTUBHE BUKOPUCTAHHS CUCTEMH 3 YaCOM.

7. 3amydeHHs CTEUKXOJAEpIB — BAXJIMBO 3AIYYUTH aJIMIHICTPATOPIB,
BUKJIQ/IaviB, CTYJCHTIB Ta IHIIMX 3aIlIKaBJICHUX OCI0O B MPOIEC BIPOBAKECHHS
maTdopmu i 3abe3neueHHs e(peKTUBHOCTI YIIPaBIiHHS 3aKJIaJIOM OCBITH.

B pamkax ympaBimiHHS 3aKiaZioM OCBITM B CYYacHHMX YMOBax, BapTo
BUOKPEMUTH II’SITh TOJOBHHUX TMEPCHEKTUB PO3BUTKY BHKOpucTaHHs Salesforce B
OCBITI:

1. [Tepenbavae momanpiry iHTErparito 31 CIeiali30BaHUMHU PIIICHHIMHA
JUTSL 3aKJaaiB OCBITH. BrpoBajkeHHS cucTeM ynpaBiiHHS HaBuaHHAM (LMS),
0107T10TEYHUX CHCTEM, CHUCTEM EJICKTPOHHOTO HaBYAaHHS Ta IHIMHMX IIATHOPM €
HEBIJI’€EMHOIO YacTUHOIO ocBiTH. IHTerpamis Salesforce 3 mumMu cucremamu
JI03BOJINTh CTBOPUTH HAJArO/PKeHY EKOCHCTeMYy Ui 3aKiajiB ocBiTh. Taka
iHTEerparis 3a0e3MeuYnTh aBTOMATH3AI[iI0 OOMIHY JaHUMH MK PI3HUMH CUCTEMaMH,
0 CHOPOCTUTH AJAMIHICTPATUBHI MPOIECH, MOJIMIIUTH SKICTh OOCIYrOBYBaHHS
3100yBaviB OCBITH Ta JIOITIOMOKE BUKJIaadaM Ta aIMIHICTpaIlii 31iHCHIOBATH OLIbIIT
e(eKTHBHUN KOHTPOJIb HaJ OCBITHIMH Tporpamamu. KpiMm Toro, Taka iHTerparis
JIO3BOJINTh CTBOPUTH OUIBIN 1HAWBIAyadi30BaHUM TMIJAXIJ O HaBYaHHSI Ta
CIIYXXKUTHUME TIATIPYHTSIM JJIsl HOJANBIIKX 1IHHOBAILHN y cdepi ocBitu [11].

2. [Tonsirae B moasibliioMy PO3BUTKY aHATITUYHUX MOXKIUBOCTENH. OauH
13 KJIIOYOBHUX (PAKTOPIB YCIIXY 3aKJaJiB OCBITHU — 1€ 3JaTHICTb aHAII3yBaTH Ta
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BUKOPUCTOBYBATH JaH1 Jis MOJIMILIEHHS IKOCT1 OcBITH. Salesforce Mmoxe HagaBaTu
OubllIe ITHCTPYMEHTIB 1 300py, aHali3y Ta BUKOPUCTAaHHS JaHUX. 3aBASKH
PO3BUTKY aHAJIITUYHUX 3aC001B, 3aKJIaJ1 OCBITH 3MOXKYTh Kpalle po3yMiTH NOTpeOu
3100yBayiB OCBITH, IPOTHO3YBATH 1XH1 YCIIIXU Ta aAaNTyBaTH HaBYaJIbHI IPOTrpaMHu.
BripoBa/pkeHHST 1HCTPYMEHTIB IITYYHOTO IHTEJIEKTY Ta MAIIMHHOTO HaBYaHHSI
TaKOX JIOIOMOY€E B PO3BUTKY 1HAMBIIYyalli30BaHOTO MiJIX0/1y 10 HaBUYaHHS, 30KpeMa
NIATPUMKU 37100yBadiB OCBITH 3 pI3HUMHU MoTpebamMu Ta 3ai0HOcTAMU. Taka
MEPCHEeKTUBA BIIKPUBAE LUISX IO CTBOPEHHS OUIbII e()EeKTUBHUX IHCTPYMEHTIB JJIs1
OILIIHKM SIKOCTI HAaBYaHHS, IUIAHYBAHHS Kap €pHUX LUIAXIB 3/100yBayiB OCBITH Ta
BJIOCKOHAJICHHSI YIPAaBIIiHHS OCBITHIMH pecypcamu. OTKe, PO3BUTOK aHATITUYHUX
3aco0iB y Salesforce qomomoske 3akiazam OCBITH MpUAMaTH OUIbII OOTPYHTOBAHI1
Ta CTPATEri4yHi PIIEHHS B OCBITI.

3. Cripusie TIOJIaIbIIIOMY ITIIBHIICHHIO OE3MEKH JaHWX Ta JOTPUMAHHIO
HOpMAaTUBIB. Y cy4acHOMY IM(GPOBOMY CBITI 3aXHCT OCBITHIX JaHUX CTa€
BXJIMBHUM 3aBJaHHSM IS 3aKJIaJliB OCBITH. 30epiraHHs Ta oOpoOKa 0CcoOMCTUX
JaHWX 37100yBayiB OCBITM Ta TMpPAIBHUKIB TOBUHHA BIAMOBIIaTH BUMOTaM
3aKOHOJIaBCTBa Ta cTaHAapraM Oesmekd. Salesforce Moxe TPOAOBKYBaTH
PO3BUBATH CBOi CHCTEMH O€3ICKH, BKIIOYAOYM IMH(PPYBAHHS TaHUX, KOHTPOIb
JIOCTYIy Ta 3axucCT Bing KiOeparak. [[ns 3aknagiB OCBITHM Ile O3Hayae OUIBIIY
BIICBHEHICTh Y 30€pekeHHI KOH(IICHIIIHHOCTI 0COOUCTHX AaHUX Ta €()EeKTUBHUI
3aXMCT BiJ MOTEHHIWHWUX 3arpo3. llomanmpmnii po3BUTOK GYHKIH II0JI0
JOTPUMAHHS HOPMATUBIB (HOPMATHUBHO-TIPABOBI1 aKTH II0JI0 3aXUCTY MEPCOHATBHUX
JTAHWX Ta 1HII MDKHAPOJIHI CTAaHIAPTH) JACTh 3MOTY 3aKJiaJlaM OCBITH BUKOHYBaTH
BUMOTH 1110710 00pOOKH 0COOMCTUX TaHUX 3100yBayiB OCBITH 1 IEPCOHAITY. 3arajiom,
Taka MEPCIEKTHBA BKa3ye Ha HEOOXIMHICTh 3a0€3MeUnTH HaIMHUN Ta Oe3neyHuit
0OMIH JaHUMHM B OCBITHIM cepi Ta BpaXOBYBaTH 3POCTaHHS BUMOT 710 KibepOe3neku
Ta mpuBaTHOCTi [8, 10].

4, CrocyeTbCs TOMANBIIOTO PO3BUTKY IHTEPAKTHBHUX Ta MOOUIBHUX
MOXKJIMBOCTEH. B cydacHOMY OCBITHROMY CEpEIOBHIII JOCTYIM 0 HaBUYAHHS 4Yepe3
MOOUTBbHI MPUCTPOI Ta IHTEPAKTUBHI MIATGOPMH CTae Bce BaxuBimumM. Salesforce
MOXE€ TPOJOBXKYBATH PO3POOIATH MOJATKA Ta IHCTPYMEHTH, $KI JO3BOJSTH
3mo0yBayaM OCBITH, BHUKJaJadyaM Ta aJMIHICTpallii 37iHCHIOBAaTH JOCTYI IO
iHbopMarllii Ta yOpaBIiHHS TMpoIlecaMd HaBYaHHS 3 MOOLUIBHUX MPHUCTPOIB.
Po3BuTOK MOOLTPHHMX JOMATKIB Ta IHTEPAKTHUBHUX I1HCTPYMEHTIB JIO3BOJIUTH
3aKJ1a/laM OCBITH MOKPAIUTH SKICTh HABUYAHHS Ta CIPHUITH aKTUBHOMY 3aJTyYCHHIO
3m00yBauiB ocBiTH. Hampukiaa, BOHH MOXYTh OTPUMYBATH JOCTYI JO OCBITHIX
MaTtepiaiiB, CHIUIKYyBaTHCS 13 4YiIeHAMH KOJEKTMBY Ta BHUKIAJadaMHu, a TaKOX
BUKOHYBAaTH 3aBJaHHS Ta TECTH 3 OyIb-IKOTO MICI Ta B Oynb-skuii 4yac. Taka
MEePCIICKTUBA ITIKPECITIOE BaXKIWBICTh aJamnTalii 0 CyYacHHX TEXHOJIOTTYHUX
TPEH/IB Ta BUKOPUCTAHHS MOOUIBHHMX PILIEHb JJIsi MOKPALIEHHS JTOCTYMHOCTI Ta
3py4HOCTi ocBiTH. Salesforce Moxe rpaTu KIHOYOBY pOJIb Y Ha/laHH]1 IHCTPYMEHTIB,
Kl CHOPUSIIOTh IHTEPAKTMBHOMY Ta MOOLIBHOMY HaBYaHHIO, IO BIJMOBIAA€E
notpedam cy4yacHOi OCBITH.
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S. BOayaeThcsi B mofanblioMy BHKOPUCTAHHI IITYYHOTO IHTENIEKTY Ta
aBTOMAaTW3aLll JUIsl MOMINIIEHHS] HABYaHHS Ta YNPaBIIHHS HaBYAJIBHUMHU MPOLECAMM.
Ty4Huii iHTENEKT MOKe OyTH BUKOPUCTAHUM AJI1 pO3POOKH CUCTEM, SIKI HaJIal0Th
3n00yBayaM OCBITM IHJAWBIAyalli30BaHy MIATPUMKY Ta peKOMeHAalli I10/10
HaBuaHHs. Hampuknaz, cucremu Al MOKyTh aHaIi3yBaTH BUACHICTh Ta PE3YJIbTaTH
CTYJEHTIB 1 HaJaBaTHM pPEKOMEHJalll W00 TMOKpPAUIeHHS iXHIX YCIIXIB.
ABTOMAaTH3aIlIsI MOXKE CIPOCTUTH Oarato agMIHICTPAaTUBHUX MPOLECIB, TAKUX SIK
o0poOKka aJMIHICTPATUBHUX JOKYMEHTIB, PO3MOJLI (PIHAHCOBOI JOMOMOIM Ta
MJIaHyBaHHs po3kiaaiB. lle mo3BonuTh 3akiagaM OCBITH 3BUIBHUTH JIFOJCHKI
pecypcu st OUTbII I[IHHUX 3aBJaHb Ta 3a0e3MeunTd OUTbll e(peKTUBHY POOOTY.
3aBAsKH 111 IEPCIEKTUBI, 3aKJIaJIM OCBITH 3MOXKYTh HajJaBaTu 300yBayaM OCBITH
OuTbllle 1HAMBIAYaJII30BaHOI MIATPUMKH Ta CTBOPIOBATH ONTUMAalbHI yMOBH
JUISL OCBITHM Ta OCOOMCTOrO PO3BUTKY. BUKOpHCTAaHHS INTYYHOTO IHTEICKTY Ta
aBTOMATHU3aIlll MOXe MOKPAIIUTH €PEKTHUBHICTH OCBITHBOTO TMPOIIECY Ta 3a0€3MEUUTH
BUIIY SIKICTh HaBUaHHS [9].

3arajpHa IMepCcreKTHBa MoJIsrae B Tomy, 1o Salesforce Oyzae Hajgani po3BUBaTH
Crieliagi3oBaHi PIIIEHHS JJIs OCBITH, JONIOMAaraTd 3aKjajaM OCBITH MOKpaIlyBaTH
SKICTb HAaBYAHHS Ta YIPaBJIHHS, a TAKOXX BPaXOBYBAaTH CY4YacCHI TEXHOJIOTIYHI Ta
OCBITHI TPEH/IH.

BucnoBkn. BrpoBamxenns Salesforce B OCBITHIX 3akiiaiax € J0CTaTHBO
NEPCIIEKTUBHUM KpPOKOM Yy HampsIMKY TIOKPAIllEHHS YIPAaBIIHHSI OCBITHIMH
nporecaMu. Taka iHHOBalliifHa TUTaTGOpMa TPOIMOHYE PILIEHHS AJs TO0JIaHHS
BUKIIMKIB, fKI CTOSITh TMepell CY4YacHOKI OCBITOIO, BKJIIOYAIOYM TMIJBUIIEHY
KOHKYPEHTOCIIPOMOXHICTh, IMOKPAIICHHS JOCTYIHOCTI iH(opMarii, miaBUIICHHS
AKOCT1 OCBITHM Ta e(eKTHBHINIE YIpaBiiHHS pecypcamu. 3aBngku Salesforce,
3aKJIay OCBITH MalOTh 3MOTY ONTHUMI3yBaTH npouecy B3a€EMOJIIT MK yJacHUKaMH
OCBITHBOT'O TIPOIIECY, 3a0€3MEUUTH OUTBINY JOCTYITHICTD iHGOPMAITi 1151 CTYJEHTIB,
BUKJIQJIAYiB 1 aJMIHICTpallli, a TaKOX MOKPAIIUTH aHAJI3 pe3yanaTlB ocitu. Lle
JI03BOJISIE CTBOPUTU OUTBII TPO30pHi Ta eDEeKTUBHUN OCBITHIM mporec. Takum
YHUHOM, BIIpoBaKeHHS Salesforce Moske OyTH KITF090BHM (DAKTOPOM y TTOTATBIIIOMY
YIOCKOHAJICHHI OCBITH Ta MIATOTOBI[I HOBOTO TMOKOJIHHS mpodecioHaliB.
[lepciekTMBH HACTYIMHUX JOCITIDKEHD y I1H ragy3l MOKYTh BKIIOYATH MOJATBIIE
BUBYCHHS BIUIMBY BiJ BIpoBa/pKeHHs Salesforce Ha pe3ynbTaTUBHICTH OCBITH Ta
pPO3BHTOK 3700yBauiB OCBITH, a TaKOX aHaII3 ONTHMaJIbHUX CTpaTerid
BUKOPUCTAaHHS JaHOi TuIaTopMu IS TOKPAIICHHS OCBITHBOTO TIPOIIECY.
JlomaTkoBI JOCHIKEHHS TaKOXX MOXYTh po3rjisjgatd amanrtamito Salesforce mo
KOHKPETHHUX OCBITHIX MOTPeO Ta 0COOIMBOCTEH PI3HUX THUIIIB 3aKJIaJ(iB OCBITH.
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